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*Certain loans that may be arranged through a 3rd party lender are excluded from NYSUT member savings.
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Pre-Approval Process
Our pre-approval process is designed to position buyers for success:

• Credit

• Income

• Assets/Down payment

• Best loan program fit

• Purchasing power

• Monthly payment expectations

What is Evaluated?

Evaluation includes: Determines:
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Buyer Education & Transparency
Mid-Island Mortgage Corp. takes a proactive approach to

ensure clients fully understand their financial picture:

• Monthly payment breakdown

• Closing costs and required funds

• Transparency from the beginning

• Avoiding any surprises later in the process

Private Mortgage Insurance (PMI)
PMI is required for loans with less than 20% down payment (except for FHA and VA loans).

We educate borrowers on the following as it pertains to PMI:

• Cost implications • Removal options over time

What Buyers Will Learn:

• How purchase price, down payment, and property taxes impact monthly payments

• Whether buyers should increase or decrease their price range

Review of: Emphasis on:

Guidance on:
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